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Wulf Gaertner Autoparts to present new sales strategy for French market 
Local representative to promote Meyle brand in France –  
Intention: quick supply of the complete range including the high-quality HD parts by our own logistic network

Hamburg, October 2009. Wulf Gaertner Autoparts AG adopts a new strategy for the French aftermarket. From now on, Eric Vaissière, 44, is in charge of all Meyle sales activities on the French market. His engagement of several years as sales manager of a reputable automotive parts supplier, where he was responsible for the company’s aftermarket operations on the French market, brings the necessary experience required for this project. His mission will be to make the Meyle brand in France as successful as it is in other countries across Europe. One of the challenges is the development of a logistic network supported by strategic sites across the country in close cooperation with reliable and strong local logistic partners, thereby improving our supply capacity including availability of the range of optimised Meyle HD parts. 
By entrusting the implementation of the new strategy to Eric Vaissière Wulf Gaertner Autoparts AG bundles its activities on the French market. “Our goal is to raise the profile of the Meyle brand in France and supply our French customers with premium-quality products, available at short notice and at competitive prices at all times,” explains Lars Peters, Regional Sales Manager Western Europe at Wulf Gaertner Autoparts AG. To achieve this goal Eric Vaissière will support our customers directly from now on. “The French market is a very dynamic, yet also very special market, placing high demands on parts suppliers and requiring full commitment. We are very happy to have Eric Vaissière join our team. We will benefit from his many years of experience and excellent knowledge of the industry”, emphasises Lars Peters. “The Equip Auto trade fair is an ideal platform to introduce Eric Vaissière and present our new sales strategy to our French customers.”
Working closely together with local logistic partners we are planning on setting up a distribution network in 2010. The Meyle range of products will then be shipped from decentralised warehouse facilities which will enable us to deliver the majority of our currently available 12,500 items including 500 optimised HD parts at shortest notice. 
For further information on our company visit www.meyle.com. Find more press releases at the Wulf Gaertner Autoparts press office at www.prvhh.de or contact Simone Brett at sb@prvhh.de  
Download our press releases and press pictures at www.prvhh.de or order in electronic file format. Contact: 
1. Simone Brett, Public Relations at Hoyningen-Huene, phone: +49-40/41 62 08-15, e-mail: sb@prvhh.de
2. Wulf Gaertner Autoparts AG, Carolin Salfner, phone: +49-40/67506 -528 08-15, e-mail: carolin.salfner@meyle.com
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